
Jonathon Weber, BS
Marshfield, Wisconsin
Phone: 715-544-8990
E-mail: weberjonathon@gmail.com
Professional Experience
1/2012 – Present       Inside Sales, Board Vantage - Marshfield, WI
· Gained experience with cold calling, in-bound, and setting demo appointments
· Experienced with Salesforce (reporting, lead entry, lead conversion, etc) 
· Conducted lead qualification questionnaires
· Exceeded monthly and yearly sales quotas (120 leads per quarter)  
· Experienced with consultative inquires
· Developed, managed and closed new opportunities

· Conducted demos, when needed, for the BoardVantage platform via a Web conference 
· Processed customer inquiries promptly, including information requests, quotations, product demos and follow-up calls

· Routinely presented to C- Level Executives, IT, and Legal departments (Hospitals, F500, MSB)
5/2008 – 11/2012      Outside & Inside Sales – Hargianto Sales and Marketing, Madison, WI
· Sold SEM and SEO services; internet marketing, traffic generation / direct response marketing, email advertising, banner advertising, and PPC
· Built top executive (C-level) relationships 
· Worked with law firms, small medical clinics, small and medium sized businesses, ecommerce websites, and restaurants 
· Gained client account management experience
· Helped with web development; gained experience with content management systems, HTML, PHP, SQL, MySQL, SQL, Google Ad Words, link building, Yahoo marketing services, affiliate programs, PPC, SEM
· Gained cold calling experience
Company closed. Owner took an upper management position at a company in Seattle, Washington. 

9/2010 – 9/2011 (LTE)     Inside Sales, Clk Clk, - Marshfield, WI
Pronounced Click Click 

· Gained experience with cold calling, in-bound, and setting demo appointments

· Experienced with Salesforce

· Built top executive (C-level) relationships

· Conducted lead qualification questionnaires
· Exceeded monthly and yearly sales quotas

· Experienced with consultative inquires
· Gained client account management experience 
· Ensured all the orders were processed and acted as liaison with Order Fulfillment Executives.

· Conducted market research and analysis that included brand recognition and technology trends; determined marketing strategy for Micros point of sales system for Clk Clk solutions. 
· Developed new sales channels in United States; established pricing, planning and sales promotional tools. 
Professional Experience – Other
8/2009 – 9/2010 (LTE)       Clinical Abstractor, WI Heart and Vascular Institute. Madison, WI 


· Call physician offices for notes, lab results, X-rays to prepare charts for upcoming appointments

· Contact hospital medical records departments for patient information needed for the upcoming appointment 

· Abstract clinical data into the EMR (NextGen)

· Create and assembles new patient charts ensuring all required documentation and information is in the file 

· Utilize eScribe electronic medical records system to obtain patient information and records

· Review patient information for Physicians during the course of the work day

Education 
 
Edgewood College, Madison, WI                Graduated: May 2008           Major: Biology
