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Statlab Medical- Denver, Colorado
Account Manager                                                                                                               March 2013 – Sept 2013
Statlab Medical is a supplier and manufacturer of Histology and Cytology lab products and equipment. 
· Successfully manage 150 accounts in a four state region with over a million dollar in sales annually
· Work with lab managers of hospitals and independent labs to lower cost and provide better products and services
· Exceeded sales quota every month. 
· Built strong working relationships with the buyers 
· Able to negotiate the complicated buying structure of Hospitals. 


Kerr-TotalCare- Denver, Colorado                                                                                                            Oct 2010 – March 2013
Territory Sales Manager 
Kerr-TotalCare is a division of Sybron Dental and the leader in Infection Control 
· Exceeded sales quota, achieving 100% for the year of 2012 
· Effectively managed an 11 state territory with over 5 million in sales annually
· Developed and nurtured relationships with more than 350 channel partners in my territory to strategically sell my product line
· Conducted presentations to doctors, dental offices, schools, and study clubs on Infection Prevention procedures
· Facilitated speaker programs with doctors and experts in IC field


Nixa Window and Door- Nixa, Missouri                                                                                                   Dec 2009 – Oct 2010
Account Manager
Nixa Window and Door is a regional suppler of elite construction products and services.
· #1  sales rep consecutively each year
· 125% to plan on $750,000.00 territory 
· Developed sales strategy for developers and contractors for targeted accounts in southwest Missouri
· Collaborated product training modules for the newly integrated products
· Took lead on identifying problems and developing solutions

Professional Experience   

Major Brands – Springfield, Missouri                                                                                                              May 2007 – Jan 2009
Territory Account Manager
Major Brands is one of the largest Wine and Spirits distributer in Missouri 
· Generated over 3,000,000.00 in sales annually 
· Managed a four county territory and three merchandisers
· Cultivated relationships with area buyer, in order to position my company to obtain more market share
· Ensured prompt delivery and accurate pricing of products to improve repeat orders  and increase order volume
· Identified new business opportunities within territory to consistently lead the region in sales
· Developed and hosted educational wine dinners for groups of 5 to 100 people

Education
Missouri State University – Springfield, Missouri                                                                                                               
Bachelor of Science Degree in Marketing and Sales/Sales management

