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	Objective

	
	I am seeking an Executive Sales Position with a company facing strategic targets, whereby I can utilize my International, National, Regional, & Local  sales and consulting experience with national restaurant chains, retail grocery chains, casinos and gaming industry, advertising agencies, real estate developers, golf resorts, retail accounts, medical companies and hospitals, schools, insurance companies, financial institutions, and major events.  

Experience &  Business Relationships
My unique consulting sales approach and ability to put the client in the ideal product with proven results has given me excellent referrals and a full pipeline of qualified leads with minimum costs and an increase in revenue.
The business knowledge and hands on experience with National and International major event management, including creating, design & layout, budgeting, menu planning, theme creation and the direct sales and marketing of the event has always created additional revenue.  My account relationships, food show event design, insurance, catering & restaurant experience, combined with extensive knowledge and experience with print and email marketing will contribute significant to the sales growth and provide additional intellectual capital in the strategy to increase revenue. 
The following are some of the major corporations that I have worked with in the past to either sell them products, services, advertising or to get them to sponsor an event or to commit to be a corporate partner:  
Sara Lee, Shamrock Foods, Sysco, US Foodservice, Roma Foods, Hillshire Farms, Enterprise, The Clorox Company, Proctor & Gamble, Kellogg Company, Nestle, Frito-Lay, Montana Silversmiths, The Campbell Soup Company, Ford Motor Company, Freightliner,  Dodge Trucks, Mobile Mini, restaurant chains (P.F. Changs, Dairy Queen, Quiznos, Village Inn, Paul Fleming Steak House, Subway, California Pizza Kitchen, IHOP), hotel chains (Marriott, Starwood, Hilton, Hyatt, Four Seasons, Ritz Carlton) casinos (MGM, Caesars, Las Vegas Hilton, Peppermill, Boyd Gaming, Harrah’s, Circus Circus), grocery chains (Safeway, King Soopers, Fry’s, Smith’s, Whole Foods, Bashas’, Wal-mart, Sprouts),  advertising agency giant (BBDO), banks and financial institutions (Bank of America, Wells Fargo, Compass Banks, American National Bank, Chase), insurance companies (United Healthcare, AFLAC, New York Life, State Farm, Nationwide, Liberty Mutual, Farmers Insurance).

	
	Work Experience
Business Development in the 11 Western States
10/2008 – Present JS Food Brokers, Denver, Colorado

	
	Manager-Corporate Partners & Event Sales
2/2006 – 10/2008  Arabian Horse Association, Aurora, Colorado
· Manager of Event Sales, Corporate Partners and Sponsorships (Including layout, design and coordination), for a 42,000 Member Non-Profit International Equine Association with gross sales of 11 Million which included the following sales packages: Print and Web Advertising for Local, Regional, National and International Companies, Patron Packages, Food Courts, Trade Fair Exhibit Space, Sky Boxes, Sponsorship, and Ad Sales for the Modern Arabian Horse Magazine.
· Responsible for creating the budget and sales plan for the Modern Arabian Horse Magazine for fiscal 2007 and 2008.  Modern Arabian Horse Magazine, the official magazine of the Arabian Horse Association was awarded the 2007 Pegasus Award for Media as Equine Publication of the Year and the prestigious Daniel P. Lenehan Memorial Trophy for Overall excellence in Media by the United States Equestrian Federation. 
· Created a plan to increase revenue for the Arabian Horse Association with over a half million golfers.  Sold 150K in sponsorship to obtain the prime corporate tent location on the 18th Green of the 2007 FBR Open Golf Tournament (the largest spectator golf tournament in the world) in Scottsdale, AZ and hosted the following Major Companies at the corporate tent: Dodge Trucks, Bank of America, Southwest Airlines, Target, Moet-Hennessey, Farnam, Coke, Starwood, Mobile Mini, Humana, Make-A-Wish Foundation, GMC Trucks, Ford Motor Company, Toyota, Wells Fargo. 
· Worked with Proxy Partners to bring in over $800K in Sponsorship dollars for the Arabian Horse Association from the FBR Open Golf & Equine Event.
· Responsible for generating revenue, planning, design, layout and training of the many volunteers for U.S. National Arabian & Half-Arabian Championship Horse Show (ABQ, NM, Louisville, KY and Tulsa, OK), Youth National Arabian & Half-Arabian Championship Horse Show (ABQ, NM), Canadian National Arabian & Half-Arabian Horse Show (Regina, SK, Canada), Sport Horse Arabian & Half-Arabian Horse Show (Napa, ID & Lexington, KY). 

· Negotiated the first major equine corporate partnership/free membership opportunity with Bank of America which will amount to 1.6 Million in revenue to the Arabian Horse Association.

	
	Sales & Marketing Director/Majority Owner
3/1994 - 1/2006  Country Gold, (Parker, CO & Phoenix, AZ)
· Sold extensive line of meat, poultry and bakery products to restaurants, hotels, grocery store chains and casino's throughout the Western States including the design and planning of food shows held in Denver, Phoenix, Scottsdale and Las Vegas.  
· Consultant and National Sales for floorgraphics and secured the first major floor advertising in the United States with Dial corporation and Hormel.  You still see these ads today on the floors of retail grocery chains.
· Sold most major casino's (MGM, Caesars, Harrah's, Las Vegas Hilton, Rio, Circus-Circus, Peppermill, Boomtown) in Las Vegas, Laughlin and Reno/Lake Tahoe-Developed ads and promotions for Las Vegas Hilton and Flamingo Hilton which helped increase casino traffic by 22%-Broker for Vie de France Bakery in Arizona and Nevada calling on restaurants, bakery deli's(training of bakery staff) - Secured coffee business for Java Trading Company in Arizona,  California, Colorado, New Mexico, Oregon, Washington & Nevada - Developed a broker, distribution and sales network for the 11 Western States for Appetize2 shortening
· Developed the promotions, advertising, projections, competitive analysis, financial strategies and the business plan for  one of the largest complete food fundraising program for Arizona schools - Trained 100’s of volunteers from the schools to help run the food shows and fill out proper forms necessary to run a successful event.

	
	Department Manager
5/1993 - 5/1994  CBS Marketing, Phoenix, Arizona
· Responsible for sales and marketing of foodservice and retail products to business owners, CEO's, CFO's and VP's of  restaurants, hotels, casinos, employee feeding facilities, retail/bakery deli's, Safeway, Albertson's, Bashas', Fry's

	
	Managing Partner
12/1990 - 5/1993  Feagles & Associates/Double S Foods, Phoenix, Arizona
· Foodservice/Meat/Retail/Bakery-Deli Sales to National Accounts

	
	Western Regional Sales
6/1988 - 12/1990  John Morrell, Denver, Colorado
· -Increased John Morrell's Foodservice sales to Nobel/Sysco (Colorado) by 63%. Increased gross profit per hundred weight from $7.95 to $21.10 in Arizona while increasing weekly sales from 11,000 lbs to over 40,000 lbs in 7 months resulting in an additional 3 million in annual revenue and an additional $275K net profit. 
· Western Division Salesman of the Year for John Morrell

	
	Education

	
	8/1972 - 6/1977  Eastern Montana College, Billings, Montana

	
	Affiliations

	
	12/2003 - Present  American Cancer Society
· Volunteer 

	
	Skills

	
	Skill Name                                        
Skill Level  
Last Used/Experience

	
	· Business Plans                                 
Expert            
Currently used/20 yrs
· Volunteer Training                                Expert                  Currently used/20 yrs

· Negotiate Major Sponsorships            Expert                  Currently used/20 yrs

	
	· Manage Large/Small Events               Expert     
Currently used/18 yrs

	
	· Outside Business Calls                 
Expert            
Currently used/18 yrs

	
	· Print Design & Sales                            Expert            
Currently used/10 yrs

	
	· Relationship Building                   
Expert            
Currently used/20 yrs

	
	· SalesForce                                         
Intermediate
Currently used/ 3  yrs
· Training Brokers                                    Expert                  Current/used  15 yrs

	
	· Windows XP, Vista, Word, Excel
Intermediate
Currently used/10 yrs
· Power Point / Photo Shop                    Intermediate        Currently used/  5 yrs

· Endurance Horse Trainer                     Expert                  Currently used/24 yrs

	
	Additional Info

	
	-Highly accomplished, skilled and driven hands on manager and direct sales executive with proven track record of providing sustainable results in impacting bottom line of operations through revenue increases, productivity improvement with expertise in financial operations and business development. Schools & Licenses: Boeing Layout, Design and Management School - John Morrell Sales School - Bilmar Turkey School -  Maple Leaf Farms Duck University - Montana Real Estate School - Arizona Real Estate School - TDF Theory - Vie de France Baking School - Colorado/Arizona Life/Health Insurance Licenses

	
	


