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Seeking a position as a 

▬Business Development Executive▬
With an organization in need of a focused professional with demonstrated success in providing high-end customer service and experienced in strategic selling, sales leadership and business development …accompanied with multitasking

	


Results-driven Professional with over 20 years in the technology, venture capital and professional sports industries. Cross-functional expertise with proven success in optimizing organizational growth, productivity, and efficiency. Expert team building, team leadership, communication and interpersonal relations skills. Strategic and analytical with outstanding problem solving and negotiating performance. Proven record of accomplishment piloting and driving several businesses into new marketplaces. Strong business acumen with experience creating sales and marketing plans, forecasting and establishing goals, identifying and securing alliance partnerships, identifying markets, managing the sales cycle, and overseeing the development of hard copy and electronic marketing materials, as well as maintaining hands-on responsibility for securing and managing sales accounts.

	
	Selected Accomplishments
	

	
	
	


~ Successfully directed and led CenturyTel to be the first ILEC, telephone carrier with wireless internet Google Bob Stone,Centurytel,wireless, and Bridgewave ~ 
~ Effectively negotiated master purchasing agreement with CenturyTel.  ~
~ Played a key role in closing Rhythms largest wholesale broadband DSL contract to AT&T as well as marketed and sold DSL to MCI, Qwest and Global Crossings increasing revenue within three years~

~ Recognized as “Sales Executive “ in three consecutive years ~

~ Created children’s licensing program “Team NFL Kids/Heroes”  boosting revenue over $30 million ~

~ Served as the key strategic person in establishing Terabeams  VAR/distribution network in various countries such as Canada and the Nordic countries ~
	
	Executive Profile
	

	
	
	


	Vice-President Strategic Sales and Initiatives:  Bridgewave
Santa Clara, CA



   2006- Present  

	· Board of Advisors since January 2007

	· Established and developed business relationship with Intel Capital with funding of $7.8M

	· Efficiently develop strategic/OEM relationships with Lucent, Cisco, AT&T, Sprint, Embarq and CenturtyTel


	Head of Wireless Business Development CenturyTel
Vail, CO


        2005- 2006  

	· Created and implemented wireless strategy while coordinating with President and Sr. management such as Wi-Fi and Wi-Max

	· Established relationship to municipal RFI’s and RFP’s

	· Effectively conducted negotiation with numerous municipalities such as Town of Vail and campus wireless opportunities

	· Provided high end customer service and personal rapport to clients ensuring customer satisfaction and retention levels

	· Marketed and sold municipal Wi-Max network in the US, Vail CO 


	
	Executive Profile
	

	
	
	


~ Continued ~

	Senior Director of Sales: Terabeam       Seattle, WA





         2002-2005

	· Successfully oversaw key accounts local and international sales efforts through implementation and communication to meet organizational goals

	· Worked closely with engineering, customer support and other key internal department

	· Coordinated CEO and COO in Siebel in tracking all account development


	Senior Director: Rhythms       Denver, CO






         1998-2002

	· Created and developed programs for local carriers and ISPs

	· Participated and contributed in European road show to discuss sales strategy to institutional investors.Public offering on the NASDAQ

	· Marketed and sold tier one-carrier contracts

	· Organized outbound telemarketing department

	· Utilized ACT software to track all sales development

	· Collaborated with business development team in terms of mergers and acquisitions


	Vice President, Team NFL Heroes: NFL Properties        New York



         1990-1998

	· Developed and mentored sales staff to boost sales operations

	· Certified and united with various international corporations including  Nike, Champion Sportswear, Coke and Frito Lays


	Vice President: Sales DA/COM Systems       Newport Beach, CA




         1983-1990

	· Raised $5 miliion from the VC market with Crittenden being the lead investor.

· Instrumental in overseeing and promoting professional development of skilled sales staff


	
	Educational Background
	

	
	
	


	University of Florida   B.A., Economics       Gainesville, FL 








	· Scholarship Student/Athlete

· Program in Miller Heiman - Strategic Selling, Conceptual Selling, Large Account Management and Negotiate Success

· Mandel Communications - Effective Presentation Skills, SPIN Selling
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