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SUMMARY

Award-winning sales executive with a proven track of consistently delivering exceptional results.
Demonstrated Competencies Include:
-Ability to develop accounts my strategizing with all levels of management within client base.

-Desire to own and run my territory with an entrepreneurial spirit.
-Strong business acumen.

-Passionate about setting the bar high and striving to be world class.
PROFESSIONAL EXPERIENCE
ConvaTec Corporation, Denver, Colorado



           2007-2009
A Medical Device company that provides surgeons with innovative technology for Cancer, Crohns, and Ulcerative Colitis patients.  
Territory Manager

· #3 Territory Manager of 46 in 2008.

· Club Diamond Award Winner first year eligible.

· Took territory ranked #44 of 46 and grew it to #3 in 8 months.
· Converted the largest Children’s Hospital in the Western region.
· Upgraded Swedish, Sky Ridge, and The Medical Center of Aurora to newest product.
· Increased strategic technology usage by 524% over prior year.
Xerox Corporation, Denver, Colorado




           1982-2006

A world-renowned, global Fortune 500 company specializing in digital copying and printing.

Sales Training Manager




2001-2006
Delivered complex face-to-face and virtual training to 145 sales reps annually. 

· Ranked in top 5 of 24 five years in a row.

· Received 3 national awards for benchmark training curriculum delivery.
· Increased order productivity by 24% and decreased employee turnover by 21%.
Stay-At-Home Mom                                                                      1999-2001

Global Services Account Executive



1998-1999

Key member of a team that negotiated, secured, implemented, and managed a business services outsourcing agreement. 

· Ranked #7 of 61 in 1999.
· Closed an $11M expansion contract with the region’s largest customer, Qwest, formerly U S West.

Digital Color Product Manager



1995-1998
Digital color product specialist for a 65 person sales force. 

· Increased market share by 279% in 1998.

· Improved sales team closing ratio from 28% to 45% in 1997.
Account Manager





1982-1995

Managed major account prospecting, strategizing, development, pricing negotiations, and closing.  
· Won President’s Club Award 10 times.
EDUCATION:

Bachelor of Science, Business Marketing
University of Colorado, Boulder, Colorado
