EDWARD M. SULLIVAN

     3578 East Miners Court ( Littleton, CO 80126 ( hm 303.683.2469 ( cell 303.619.1475

         ems4125@comcast.net

Experienced-results oriented professional with a demonstrated track record of achievement.  Flexible skill set with an excellent understanding of manufracutring, machinery, product specifications, and planning.  Seeking a challenging machine operator role that supports a strong team-building environment.
         WORK EXPERIENCE

PPC AD MARKETING INC
November 2011 to present

Business Manager

· Small business account consulting to develop complete search engine marketing programs.

· Presentations of personalized search engine optimization (SEO), pay per click management (PPC), social media optimization, website analytics and web design programs based on customer individualized needs assessment.

· Responsible for new account development, sales process, product knowledge training, and customer service.

CITY OF DENVER OFFICE OF ECONOMIC DEVELOPMENT - Youth Workforce Development
April 2011 to October 2011

Business Development Manager

· Managed existing clients, prospected for new customers, sold workforce solution processes to private business accounts in the Denver market.  “Bridges to Work” program for Denver youth.

· Developed, assessed, and cultivated qualified candidates for placement in accounts to improve their economic competitiveness.

· Streamlined business management process by utilizing Microsoft application skills (Excel / PowerPoint). 

· Consistent in exceeding sales goal objectives by interfacing with all account levels.

Johnson & Johnson Sales and Logistics LLC - Consumer Products Group
July 2007to January 2010

Key Account Sales Manager

· Managed all aspects of direct dollar volume goal - $8,000,000 for U.S. military account - Navy Exchange.

· Consistently exceeded sales goal objectives for territory:  2008 -105% of dollar sales goal.  2009 - 116% of dollar sales goal.  Drove account dollar shipment sales over goal verses previous year.

· Lead successful broker team, managed categories, developed and implement sales plans, presented new/existing items, set up monthly promotions, created pricing strategies.  Worked with all account levels (Buyers, Category Managers, etc.).

Pfizer Inc - Consumer Products Group
December 1991 to July 2007

Business Information Sales Analyst

· Analyzed account market/consumption/share trends.  Utilized advanced Excel and PowerPoint skill set.
· Created and updated in-depth analysis of all major military markets worldwide.  Developed presentations and presented analysis utilizing syndicated market data.
· Provided analytical support, sales presentations, monthly reports, and in-depth category analysis for drug wholesalers and major retailers in the U.S.
District Sales Manager

· Successfully managed and developed six state territory.

· Managed, trained, and directed activities of sales representatives to ensure maximum performance.

· Responsible for 14 direct reports in a 6 state area. Provided appropriate verbal and written feedback for future development.

Territory Sales Manager

· Presented/Detailed pharmacology education platforms to medical (Peds, GPs, FPs) and dental professionals.

· Initiated effective education program at the University of Colorado for dental school students to provide information on the health benefits of Listerine.

Sales Representative

· Responsible for direct dollar volume goal for wholesale accounts.  Over $250,000 per quarter.  Also, responsible for business objectives for indirect accounts. Consistently exceeded sales goal objectives.  

  EDUCATION

                           Bachelor of Business Administration/Marketing - New Mexico State University































