John W. Stodola

10681 Aspen Street






           Residence: 720.204.2950


Firestone, CO 80504






           jwstodola@gmail.com


Proven estimator of 17 years with the ability to take you from design to completion.
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Notable Career Achievements
· Integral team member participating in the developing of a start-up steel company

· Completed  project estimates up to $18 million dollars as the lead estimator and point of contact for the customer
· Diverse range of  project experience including commercial, industrial, government, mixed use, and residential

· Estimated and managed several out of state projects up to $5 million dollars each
· Created detail summary of cost options that resulted in over $600,000.00 in savings on a single project
· Part of estimating team that successfully bid projects up to $250 million dollars
Professional Experience

SteelStar - Dacono, CO








2011 – 2013
Estimator
· Generated hard bid estimates for structural, miscellaneous, and architectural steel fabrication

· Interacted with customers to provide detailed proposals for furnished and installed steel items

· Implemented a relationship development initiative with all erection subcontractors along the front range

· Acquired, organized, and tracked bid leads from multiple sources

Viking Metalworx LLC - Aurora, CO







2010 – 2011
V.P. Business Development
· Initiated new customer relationships with the goal to establish a quality long term partner in the industry

· Obtained bid leads from developed business contacts

· Developed detailed proposals and cost estimates of  miscellaneous and architectural steel

· Performed marketing, estimating, project management, accounting, and strategic business analysis

 Jamison Steel Incorporated - Lakewood, CO






2009 – 2010
Contract Estimator
· Obtained bid documents from ftp sites, Bluebook, and iSQFT
· Read architectural/structural drawings, details, specifications, and addendum

· Performed detailed quantity take-off of structural and miscellaneous steel

· Reviewed productivity, equipment costs, mobilization, and special cost associated with each bid with Jamison Steel
· Solicited and reviewed fabrication bids for turnkey steel packages

· Developed detailed proposals outlining inclusion, exclusions, and fabrication of steel

The Weitz Company - Denver, CO







2005 – 2009

Lead Estimator – Promoted in 2009

· Developed detailed proposals that include an estimate, clarifications, cost trend log, and cost options
· Completed estimates from design development to 100% construction documents
· Assisted customers with budget pricing and unit cost guidelines
· Participated in the creation of general condition pricing of  projects
· Worked extensively with the local subcontracting community to ensure scope coverage of all trades

· Managed and assigned work to the estimating team to develop a detailed quantity take-off for projects

· Lead estimator on a $18 million dollar mixed use building in Cherry Creek, CO

· Created extensive cost options of over $1 million dollars for detailed customer review 

Estimator I
· Read architectural/civil/landscaping/structural drawings, details, and addenda

· Reviewed specifications related to project

· Performed detailed quantity take-off of architectural/civil/landscaping/structural elements

· Completed turnkey concrete pricing that included self performed forming and finishing

· Educated and managed interns on the tasks and skills needed for estimating

· Lead estimating team on a $5 million senior living building in Westminster, CO
Derr & Gruenewald Construction Company - Henderson, CO



1994 – 2005

Estimator
· Read architectural/structural drawings, details, and addendum

· Reviewed specifications related to scope of work

· Performed detailed quantity take-off of structural and miscellaneous steel

· Established productivity level for workers on hard bid and unit cost estimates

· Developed detailed proposals outlining inclusion, exclusions, and fabrication of steel

· Completed hard bid estimates

· Assisted customers with budget pricing and unit cost guidelines for upcoming projects

Sales Representative
· Responsible for obtaining sales leads for project in Colorado and all states west

· Developed quality client relations with an emphasis on positive company image

· Prepared marketing brochures that are customized for each client and/or project

· Completed pre-qualification forms as needed for clients and/or projects
Project Manager
· Determined steel sequencing of construction to be completed with interaction of other trades

· Created detailed project task schedules showing dates and milestones

· Validated scope of work in subcontracts and made recommendations for superior’s review

· Negotiated changes required to execute a subcontract with client and the general contractor

· Completed all project pricing with detailed units and summaries under strict deadlines

· Established, submitted, and assisted in the collections of project billings from a schedule of values

· Lead negotiations on all project-related issues from start to completion
Field Jobsite Representative - 2005
· Attended and represented company issues at on site weekly, schedule, and QC meetings

· Developed and submitted information requests relating to our scope of work

· Addressed all quality control and/or punch list issues for our scope of work

· Assisted our Superintendent on all issues required for project completion

Education[image: image2]
Colorado State University - Fort Collins, CO

Bachelor of Science – Civil Engineering
1994
Colorado State University Global Campus

Master of Science – Management
         Attending

Software Skills
[image: image3]
WinEst (Estimating Software)

FabTrol (Steel Estimating/Management Software)
MS Project
On-Screen Takeoff


Quickbooks Pro 




MS Office

