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Professional Summary
Purchasing and marketing professional with in-depth knowledge and understanding of both manufacturing and distribution processes.  Proven history of cost savings through sourcing new vendors, negotiation of pricing, cost reduction initiatives, tracking material markets, and developing contracts/agreements with indexes to control price adjustments.  Ability to effectively manage inventory to ensure continuous supply and control cost of goods.  Deciphers and implements vendor contract pricing with ease and accuracy.  Assists in organizing and managing sales and customer events.       

Areas of Expertise
· Communication: Quick to initiate partnerships and interact easily with a wide range of individuals. Highly effective in the content and presentation of both written and verbal communications. 
· Relationship Building: Excellent rapport with both internal and external key contacts.
· Team Player: Strong desire to succeed as part of a larger group who rely on each other to achieve success.  Share ideas and information to help others.
· Results Driven: Employ a goal setting and high-achieving mentality.  Extremely cost conscious, profit focused, self-motivated, and action-oriented.
· Multi-tasking: Able to prioritize and focus on specific objectives in order to manage many tasks and projects simultaneously.  Utilize and review daily a detailed task list to stay organized and complete projects on time.
· Analytical and Detailed: Easily create and present analysis of supplier and product costs.  Do not lose site of the details and always follow-up to ensure a successful outcome.    
· Negotiator: Able to settle differences by presenting facts, being persistent and utilizing influence to create a win-win philosophy keeping the companies best interests in mind. 
· Organization:  Demonstrates efficient, orderly control of projects, tasks, records and files.  
· Problem Solver:  Enjoys over coming challenges.
	
Select Career Achievements
· Implemented 5 suppliers in 90 days saving $800 thousand on $1.8 million spend.
· Saved $500 thousand annually on purchases of $14 million through negotiating pricing, rebates and payment terms.
· Developed product specifications, sourced and bid out materials, analyzed RFQ, awarded contract and implemented supplier with a seamless transition saving in excess of 10% of the annual spend.  
· Provided a high level of customer service to 34 manufacturing locations achieving problem resolution resulting in improved efficiencies and profitability in production.
· Sourced and procured packaging and ingredients for production and R&D testing leading to a 96% order fill rate and new products developed at the lowest cost.
 		
Professional Experience
Performance Foodservice                        Henderson, Colorado                               April, 2014 – July, 2018
Marketing (Pricing) Coordinator
· Problem resolution and assistance to 34 Account Managers and District Sales Managers 
· Deciphers and implements vendor contract pricing for all independent and regional customers while coordinating with account managers, brokers/suppliers, and purchasing.
· Posts pricing with the Colorado Milk Marketing Board.
· Processes and submits vendor chargeback’s enabling the OPCO to retrieve monies from suppliers for negotiated prices already passed onto the customer. 
· Generates usage and pricing reports for customers, suppliers and brokers. 
· Creates new customer communication as well as product discount flyers for sales and internal associates.
· Posts on and maintains the OPCO Facebook page
· Coordinates the site and the brokers/vendors presenting at the monthly sales meetings.
· Assists with various functions i.e. sales meetings, new product meetings, food show, sales auction event.

Natural Food Works                                      Denver, Colorado                    October, 2013 – March, 2014  
Purchasing & Customer Service Manager
· Lead daily communication and activity with brand owners and their customers/national distributors while coordinating their needs internally with production, warehousing, and management.
· Built customer costing model by product and its components.
· Ensured that all ingredients and packaging met specifications.
· Oversee all procurement functions within the organization.
· Work closely with the Production Manager to ensure all products arrive in time for production.  
· Developed min, max and re-order points for all ingredients and packaging.
· Calculate ingredient needs based on formulas provided by the brand owners.
· Knowledge of natural food ingredient sources of supply. 

Udi’s Healthy Foods                                     Denver, Colorado                      	June, 2012 - October, 2012
Senior Buyer/Packaging Specialist
In charge of sourcing and procuring packaging and ingredients for production and R&D testing.
Resolved production issues connected with materials procured.  
Managed inventory levels and costs of goods through analysis of sales forecasts and historical data.
Coordinated and approved existing dielines for art changes and to create new packaging resulting in elimination of costly sizing, design and printing errors.
Actively participated on product quality and new product development teams to ensure supplier cooperation and project completion goals.

Western Sugar Cooperative                 Denver, Colorado                       October, 2006 - May, 2012
Packaging Materials Buyer
Responsible for all procurement decisions involving packaging and key ingredients used to package sugar.  
Negotiated warehousing agreements with suppliers allowing for 2-3 day access to materials for production with no increased freight or inventory costs.  
Delivered a bi-yearly budget and forecast for materials.
Mastery in putting materials out to bid and the implementation of new suppliers to reduce spend without sacrificing quality.   
Control of pricing through negotiated price indexes and formulas used in contracts. 
Tracked commodity markets for negotiating and forecasting purposes. 
	
Ball Corporation				 Broomfield, Colorado                       July, 1999 - April, 2006
Senior Buyer, Buyer, ODM Coordinator
Drove down costs by tenaciously negotiating price increases/decreases, developing rebate programs, and requesting cost reduction initiatives from suppliers. 
Prepared and updated extensive cost analysis used to compare materials and suppliers. 
Built strong supplier relationships resulting in quality products at the right cost delivered when needed.
Developed a time saving method of downloading supplier data into the purchasing database.  These numbers were used to determine cost of goods sold and supplier competitiveness. 

AmeriServe of Denver West                        Denver, Colorado 		   February, 1988 - May, 1998
National Account Manager, Sales, Customer Service 
Responsible for servicing various national accounts including two accounts worth 10 million in sales.  Chosen to set up and service all new incoming national account business.  
Called on franchisees and management to build product line and maintain customer relationships.  
Supervision, training and motivation of three customer service representatives.  Responsible for hiring customer service and sales representatives.
Made cold calls to generate new business.  
Salesperson of the year in 1992 with $4.5 million in sales.  Top salesperson of the year out of 10 for four consecutive years.
Provided a high level of customer service through immediate problem resolution of inventory, ordering, delivery, and invoicing issues. 

Formal Education and Ongoing Training 
Western State College, Gunnison, CO 1987
Bachelor of Arts in Business Administration, GPA 3.6
Emphasis:  Business Management
Computer Skills: Accomplished in Microsoft Office Outlook, Excel, Word, Access, SAP, JD Edwards World/One World, AS400, Global Bake, Fishbowl, Gemini and Silvon.
Additional Training:  Attended professional development seminars (Fred Pryor Seminars)
