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● Controlled all the kitchen operations and responsibilities. 
● Responsible for the precise inventory of food and supplies. 
● Clearly communicating with and managing the kitchen team members. 
● Ensure food was prepared on time and correctly. 
●  Maintained kitchen work areas, equipment, and utensils making sure 

everything was prepped,  cleaned and ready to cook. 
● Create daily production lists and goals for the kitchen employees.  
● I learned how to manage close friends as employees, never favoring anyone 

who didn't put in their best effort. 
My time spent with Anthony's was valuable beyond measure and to this day I continue to build 
on each skill I acquired.฀ ฀ 
Bagels  With 
1732 S. Federal Hwy. 
Delray Beach, FL. 33483 
Bagels With is a coffee house and also a deli, I became very familiar with face to face customer 
service while working in a very high volume environment. 

● I learned to make various coffee drinks  
● Perfected my skills as a deli employee  
● Built rapport with return customers and had a bit of a fan basis 
● Became familiar with the register and payments  

This position was one of my favorite jobs of all time being able to work directly with customers 
making and serving their food. 
Center Partners/T-Mobile ​ 
Fort Collins, Colorado฀Sales Representative  
December 2010 - March 2012฀ 
Center Partners is a company which partners with very reputable clients and my job was to sell, 
cellular phones and cell phone plans for T-Mobile.  Commissions kept me money motivated and 
professionally competitive.  It was a challenging job but I was one of the top producers out of 
1500 employees, I also was in training to be a manager but had to focus on school at the time 
฀Skills I gained with Center Partners were: 

● I clearly understood what it takes to be an aggressive salesman. 
● I learned the fine art of keeping the customer comfortable but quickly guiding 

them to purchase our products they really do need. 
● I became very skilled at following a script and integrating just the right amount 

of casual conversation to maintain humanity within the call. 
After enrolling in school full time I didn't have enough time in the day to make both work, so I 
resigned and focused on my classes.  I became a hungry and experienced salesman through 
this position, playing a big roll in my maturing into a seasoned salesman.  
 
Fresh Start 
Glendale, California 
Counselor/Reception/Intake sales and counseling/Office manager ฀May 2012 - Jan 2016฀  
฀I relocated to Los Angeles and started working for a Rehabilitation Facility named Fresh Start. 
I did extremely well while working for them, being promoted rapidly from an intern to managing 
the corporate office taking on a large amount of responsibility.  
Skills I learned here are by far the most important out of any position: 





allowed me to be social and enjoy the people which I was around, especially the regular 
customers I was able to build relationships with. 
Some skills i picked up returning to a server position are: 

● Building rapport with our customers.  
● Training my brain to remember customers and their orders. 
● Enjoying my work environment. 
● Making the front and back house work as one unit. 
● Honing my customer service skills. 
● Being quick with responses and telling the customers what they want to hear. 
● I got to work on my management training once again. 

I left Zig’s once I had planned to move back to Colorado, it was tough leaving but due to outside 
circumstances.  I needed to leave Los Angeles and get back to my roots and settle down for 
good.    
Greyrock Real Estate 
Fort Collins,Colorado  
Inside Sales Associate฀August 2016 - February 2017฀ 
Working for Greyrock Real Estate is my start to a field and career I am very interested in. I 
only฀worked around 30 hours per week and also was taking classes to get my Real Estate 
license.  I am interested in real estate investment properties and wanted to know everything I 
could.  
Skills I learned and sharpened at Greyrock are. 

● learning new functions for computer programs such as keeping several 
extensive databases. 

● Using the programs to market by having a strong paper mail and 
online฀presence. 

● Creating promotional flyers, mail campaigns a weekly newsletter for Greyrock 
to present฀to a vast number of clients and other agents in the Northern 
Colorado. 

● Confronting problems with confidence and solutions. 
● Coordinating appointments and inspections making the clients experience with 

Greyrock, swift and as worry free as it can possibly be done. 
● Networking on a very large scale and building ethical professional relationships 

which in the future will translate into more production 
Greyrock is a great company to work for I learned more sales tech, from the absolute pros and 
will always have a relationship with my boss Stuart, he is someone I want to professionally 
emulate. 
 

Hobbies & Interests 
Some hobbies of mine are sports, cars, cooking and movies. Although work takes the majority 
of฀my time I try to balance quality time with my girlfriend and her three year old daughter, 
employment and healthy activities. ฀ 

Professional Skills 
Server/Front house for Restaurants  
Cook 
Sales Positions ​(On the phone and in person)฀ 
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