Scott LaMaster
3641 Brunner Blvd, Johnstown, CO  scottyy2019@outlook.com 970-518-9727
SUMMARY OF QUALIFCATIONS
A result driven Regional Manager with over 20 years’ experience in sales and managing.  Demonstrated effectiveness in working with all team members and reporting results to PM of Operations, VP and President of Operations. Strong finance professional skilled in Microsoft Office, sales, team building and management. Excellent communications, negotiations, and interpersonal skills that help build a positive relationship at all levels of the organization. 
AREAS OF EXPERTISE
	· Sales
	· Inventory Management 

	· Leadership
	· Time Management 

	· Customer Service
	· Communication


	PROFESSIONAL EXPERIENCE


DaBella Home Exteriors – Colorado 
Outside Sales Representative – 5/2020 to Present
· Responsible for following up with warm leads to sale home exterior products.
· In June of this year I had the highest gross monthly sales in the office at $160,000
EVO Payments International – Fort Collins, Co
Regional Account Executive – 2/2020 to 4/2020
· Responsible for B2B sales, developing and maintaining new business relationships. Along with increasing regional and company wide sales. 
Brock Group – Fort Collins, CO
Regional Asset Manager – 2012 to 2019
· Responsible for managing $20M in assets for the Mountain West Region.
· Reviewed employee performance and was responsible for hiring, managing, training and handling all employee terminations at the Fort Collins corporate yard. 
· Increased asset utilization and controlled freight cost which allowed the company to save 20% on freight and $75,000 to $100,000 dollars per quarter from not having to acquire new assets. Enabled the company to be more profitable and re-allocate capital set aside for other projects.
· Prepared weekly utilization and monthly forecasting reports for regional and site management teams.
· Conducted all site and corporate yard audits that ranged from 60,000 to 200,000 pieces of material.
· Ensured all requested material for turnarounds and outages arrived on time for site personnel, preventing the company from losing thousands of dollars per hour if the correct material wasn’t received by the deadline.
· Provided training for operations and other key personnel on how to use Quantify for billing and tracking scaffolding, along with making sure that the site stayed in compliance with company’s processes and procedures. 
· Traveled to multiple states to train site management teams on how to manage their assets.
· Managed all freight logistics and worked closely with our broker to make sure that all assets were being transported to and from there destination in a cost effective but timely fashion.
Bodies By The Best Private Training Facility – Loveland, CO
Owner/Operator – 2008 to 2012
· Oversaw all day-to-day operation including marketing, payroll and billing.
· Developed and sold monthly training packages in private training facility for new and existing clients. Averaged 20 sales per day at $700 to $1,000 per package. 
· Hired and managed eight trainers to help run daily training operations.
· Coordinated facility with insurance companies in order to provide medical billing for patients who needed rehab or medical training.
Unique Physique Gym – Loveland, CO 
LaMaster Gear Supplements and Workout Apparel – Loveland, CO
Owner/Operator – 1995 to 2008
· Monitored all day-to-day operation including marketing and billing. 
· Responsible for effectively setting up 29 Kroger stores in Colorado with 580 cases of Dymatize, a protein meal replacement shake. This generated an additional $12,000 per month for the business. 
· Traveled to different states selling private label supplements and workout apparel at trade shows.
· Monitored all new membership sales with a team of six and sold training packages for new and existing. 
·  Averaged 50 new yearly membership sales and 10-15 monthly training packages per day at a cost of $299 and $325 respectfully. 
