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Professional Objective
	
Obtain a challenging and rewarding Technical Management career in an industry where my technical training and time management skills will be used towards company growth and increased productivity.


Personal Strengths and Accomplishments


· Excellent trouble shooting skills in electronic and integrated systems

· Experience in soldering and electro mechanical assembly and use of test equipment.

· Advanced electronic technician training with emphasis on systems integration

· Nuclear power plant operation training including mechanical, electrical and electronic systems

· Understanding of various systems interactions and ability to troubleshoot globally as well as component level

· Obtained 4.0 grade on reactor plant operation board, testing subjects included, mechanical, electrical and electronic systems integration

· Lead technician on Holocaust memorial Museum HVAC system including pneumatic controls.

Professional Experience

Sierra Detention Systems    			                                                                       2012-6/12
Account Manager

Stanley Convergent Security Solutions    			                                                          2011-2012
Executive Security Consultant
· Responsible for business development for corporations and contractors covering CO and WY
· Recognized as top performer, exceeding sales quotas each month last year
· Acknowledged as the knowledge expert on large integrated systems
· Awarded highest ranked salesperson for 2011 for exceeding sales quota by 329%


Traffic Signal Controls/Western Signal, Longmont, Colorado    	                                                 2006-2011
Sales Manager
· Responsible for business development for municipalities and contractors covering three states
· Effectively managed every aspect of Sales Process to include project management, customer support and progress billing
· Performed as technical support as needed on products including wireless communications.
· Covered four-state territory


Westover Corporation, Denver, Colorado    			                                                 2003-2005
Senior Systems Sales Representative
· Responsible for business development for large card access, CCTV and security systems throughout the State of Colorado.
· Design and layout of electronic security systems to include integrated Access Control Systems, CCTV and Intrusion Detection Systems
· Effectively manage every aspect of Sales Process to include project management, customer support and progress billing.


IR Security and Safety, Denver, Colorado				                 	       2001-2002
District Sales Manger – access control systems- Telecommute position
· Responsible for the business development of seven states 
· Consistently recognized as a “Top Producer” among the national sales group.
· Sold through distribution and presented to end users
· Developed and maintained strong relationships with local Commercial and Industrial Complexes, Building Owners / Property Management Firms, Financial and Campus Facility Directors
· Developed relationships with Architects and Engineers for specification assistance, project development and technical support
· Trained distributors on both the technical aspects of products as well as the marketing attributes


Digatron, Denver, Colorado	              			                                    1999-2001
Project Manager - Federal Sales
· Project managed federal installation including finding and negotiating with sub-contractors and suppliers nationally
· Design and layout of electronic security systems to include integrated Access Control Systems, CCTV and Intrusion Detection Systems
· Effectively manage every aspect of project to include project management, customer support and progress billing
· Developed relationships with sub contractors and suppliers   
· Strong relationship building skills with General Contractors and Electricians
   

STG/Sensormatic/MTI, Denver, Colorado	              			                                    1996-1999
Security Systems Sales Representative
· Developed and maintained strong relationships with local commercial and industrial complexes, building owners / property management firms, financial and campus facility directors
· Design and layout of electronic security systems to include integrated Access Control Systems, CCTV and Intrusion Detection Systems
· Effectively manage every aspect of Sales Process to include project management, customer support and progress billing
· Developed relationships with Architects and Engineers for specification assistance, project development and technical support
· Strong relationship building skills with general contractors and electricians
 

Johnson Controls                                                                                                                        1992-1993
HVAC Controls Tech

Cook Nuclear Power Plant                                                                                                       1990-1991
Reactor Technician

Newport News Shipyard
Production planner- Nuclear Power Plant Systems

US NAVY
Reactor Operator/Reactor Technician

Advanced Electronic Technician School – U.S. Navy  (1980–1981)
Nuclear Engineer School – U.S. Navy  (1981-1983)
Bettis Nuclear Design School- U.S. Navy (1984)
