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DYNAMIC SALES PROFESSIONAL

Highly motivated, ambitious, and results‐driven sales professional with an exceptional track record of success exceeding sales quotas in a highly competitive market. Adept at capitalizing on new business opportunities through presentations, negotiating, and sales techniques. Utilize a consultative approach to assess needs and provide solutions that meet clients’ objectives. Strong background in developing business and growing account base to achieve sales growth.

AREAS OF STRENGTH & SKILL

	· Territory Sales Management
· Customer Service/Satisfaction
· Key Account Management
	· Strong Relationship Building Skills
· Persuasive Communication Skills
· New Client Account Acquisition
	· Prospecting & Networking
· Purchasing & Negotiating
· Strategic Account Growth



PROFESSIONAL EXPERIENCE

R & S STEEL | Denver, CO                                                                                                                                       01/2012 – Present
Senior Inside/Outside Sales Representative /Account Manager 
Generate sales for one of the largest wholesale steel supply companies in the country. Deliver optimal service to 150+ clients and manage account activities, including providing quotes, sourcing materials, processing new purchase orders, monitoring commodity pricing, coordinating freight, and purchasing raw material. Respond to 100+ inbound emails daily and inbound calls from new prospective clients. Track inbound material and orders. Conduct client meetings with vendors and potential vendors. 
· Produced $10 million in annual sales for the past three years at a 16.85% margin in a highly competitive market.
· Generated $1.4 million within 6 months in position surpassing goals within established timeframe.
· Successfully maintained several new large clients, including one of the largest accounts at R&S Steel.
· Recognized by supervisor as a “Rising Star” and by company president for high performance; nominated and placed in the “Future Leaders” committee by the VP of Western Operations.
· Chosen to act as a host representing the company at dinners and golf outings with both clients and vendors. 
· Managed 50 accounts in Colorado, Wyoming, New Mexico, California, Chicago, and Canada in a high volume sales environment. 

ACOUSTICS SYSTEMS, INC. | Englewood, CO                                                                                                  05/2005 – 09/2011
Estimator/Assistant Project Manager
Drafted all written proposals, maintained strict project schedules, and coordinated with project superintendents, engineers, architects, and subcontractors for all projects.
· Eliminated downtime and resolved design conflicts by effectively maintaining material delivery schedules and contractors to ensure work proceeded on schedule and within budget. 
· Ensured compliance with all new government rules and regulations by researching new products, laws, and safety regulations.

EDUCATION 

Bachelor’s Degree in Public Relations/Minor: Marketing, Metropolitan State College of Denver, Denver, CO (2011)

TECHNICAL SKILLS

Microsoft Excel, Word, Outlook, and PowerPoint, Adobe In Design, Photoshop, Apple Software, Estel Plan; Social Media- Twitter, Facebook, and LinkedIn; Public Relations Based Writing Skills-Press Releases, Bios, Feature Articles, Brochures, Web Content, and Bi-Lined Articles; type 50+ words a minute; knowledge of AP, APA, and Chicago style writing formats.

