
	Misty BlairNow you can upload your resume directly to Monster using Word 2007!
 
1. Install Monster’s Easy Submit add-in by clicking the “Install” icon on the menu ribbon.  
1. Once installation is complete, restart Word. 
1. Click on the “Upload” icon to upload your resume to Monster.

For any issues or questions, please visit the Easy Submit installation support page. 

To close this reminder, click the border and then press DELETE.


	Cell# (303) 520-3369  MCBlair1976@gmail.com


 Consultative Medical Sales Liaison 
	25 years of strong Healthcare Sales with an emphasis in Hospitals, SNF’s, Home Health, Infusion Pharmacy services, DME and Surgical Services
Excellent interpersonal, communication and relationship-building skills. Listens attentively, communicates persuasively, and follows through diligently.
Technically skilled—cross-platform expertise (Win/Mac) and proficiency in Word, Excel, PowerPoint, QuarkXPress and Photoshop.
	Key Competencies
Customer Acquisition
Referral/Repeat Business Generation
PowerPoint Presentations
Public Speaking
Complaint Handling
Consultative Sales
Sales Reports & Correspondence
Clinical Background
Inventory Management


Work Experience 
Territory Manager, January 2016 to Present  METRO HEALTHCARE, Denver, CO
Responsible for DME sales and revenue growth for Colorado, Utah and Wyoming territories
Sales Accomplishments:
· Top 8 Sales Rep for entire company my first year-166% Sales Percentage 
· Working, growing, and establishing new business within Colorado, Utah, And Wyoming
· Successfully established large contracts with UC Health, SCL Health, and VA for Metro’s Pharmacy fixture lines
· Worked Directly with OR’s, Physicians, and Materials management to coordinate delivery and installation
· Collaborated and installed large projects with Metro storage solutions and medical lines of equipment 
Account Executive, January 2014 to May 2015  APRIA HEALTHCARE, Loveland, CO
Sales Accomplishments:
· Successfully maintained 100-120% quota for 12 consecutive months 
· Recognized for ability to quickly establish rapport with customers and grow Physician/Case Manager Relations.
· Successfully grew business with 500-mile radius territory.  Largest volume growth for my established territory in 12 years.
· Worked as Liaison to Hospitals and Physicians to coordinate successful discharge of patients
· Worked directly with branch to strategically provide consistent customer service 
· Managed 3 RT's and Clinical Liasions

Account Executive, Oct 15, 2012 to January 2014  SIRONA INFUSION PHARMACY, Centennial, CO
Responsible for territory growth for new infusion provider in Colorado.  Handled all aspects of sales and branding for a new infusion company
Sales Accomplishments:
· Branded new Infusion provider to Colorado and helped with educational needs in community. 
· Recognized for ability to quickly establish rapport with customers and grow Physician/Case Manager Relations.
· Worked with local ER’S to help establish criteria for direct infusion referrals to prevent hospital re-admissions.  
· Worked as Liaison to Hospitals and Physicians to coordinate successful discharges of patients
Managed Intake and Sales Teams
Clinical Liaison, April 6, 2009 to 2012   VIBRA HOSPITAL, Thornton, CO
Handled all sales and marketing related to Vibra’s LTAC and SNF side of the Hospital for the Northern Colorado territory, as well as completing all clinical evaluations prior to patient admissions. 
Sales Accomplishments:
Grew Hospital census and revenue growth for Northern Colorado territory by 40% my first year
Recognized for ability to quickly establish rapport with customers and grow Physician/Case Manager Relations.
Worked with local Nephrology group to offer inpatient Dialysis services for SNF patients. Key player in developing new clinical processes for intakes
Brought in new Physician groups to help build patient volume and to establish new Palliative Care program. 
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