Samuel G. Lansing
 
 2800 Blue Sky Cir., 2-207, Erie, CO  80516           Phone: 303-817-4790                           e-mail: sglansing@comcast.net  
 
 
PROFILE 
Experienced professional with broad business expertise including valuable marketing, engineering, and sales skills that will enhance a company’s bottom line.  Able to manage projects and schedule timelines.  Expert at defining project scope, goals, and deliverables.  A natural subject matter expert that has led cross functional teams to deliver solutions to the marketplace. Self directed, team player, very enthusiastic, with great communication skills.  Detail oriented and focused on providing quality output.  Able to interface with all levels of management.  
 
EXPERIENCE and ACCOMPLISHMENTS
 09/28/2011  to 12/30/2011  Seasonal Package Car Driver, United Parcel Service, Commerce City, CO
   - Drove package car and delivered packages efficiently to businesses and residential customers.  
2006 to 2011  Sales Representative, Edward Jones., Broomfield, CO
   - Built successful financial services business.  Worked one on one with individual investors and small businesses to help them    
      achieve their long-term financial goals.  Able to listen and extract client needs and develop financial solutions.
   - Implemented financial solutions including: retirement planning, college savings, tax savings, inflation protection, and wealth transfer.                  

   - Exceeded client satisfaction goals. 
1993 to 2006   Product Management, Marketing Manager, IBM Corp., Boulder, CO
   - Managed worldwide product segments of IBM’s printer business.  Exceeded revenue and profit objectives while growing market    

      share.  Created project plans, differentiated value propositions, and competitive business solutions.   Announced and delivered to 
      the market place, over a dozen competitive solutions.   
   - Managed offering solutions go-to-market plans: led cross functional teams, project managed the plans, generated key messaging for 
      development of sales deliverables, and provided announcement training for direct & indirect sales channels. 
   - Spokesperson for business segment. Presented business solutions to customers on a regular basis.  
   - Continuous focus on customer satisfaction.  Provided prompt responses and support for customer complaints and critical situations.
        
 Development Engineer, IBM Corp., Endicott, NY
   - Development Manager - managed professional team of engineers and designers.  Responsible for meeting program schedules and 
      cost budgets.  
   - Mechanical Engineer - responsible for product design for complex electro-mechanical mechanisms.  Performed computer simulation     
      modeling, testing, failure analysis, and product release.
   - Provided product engineering field support for newly released product.  Was the key engineering representative for the field service 
      team.  Identified product field problems and interfaced with the engineering team to generate engineering changes.  
 
Technical Sales Specialist, IBM Corp., Sacramento, CA
   - Provided technical & sales leadership to sales team in achieving $5M quota.
   - Recommended and packaged printing solutions that resolved customer output problems.
   - Generated customer proposals, presented to customers, and closed sales. 
   - Created and managed production install database.  Used as a sales resource for opportunity generation.
  
AWARDS
      Edward Jones - Partners Award
      Edward Jones - Regional Leader Award
      IBM Division Award - Infoprint 32 Marketing Program Leadership 
      IBM Excellence Award - Workgroup Printer Launch & Announcement
      IBM Division Award - 6252 Program Management and Announcement
      IBM Division Award - 6262 Printer Engineering Management 
  
EDUCATION    
      State University of New York at Binghamton
        Master of Science, Systems Science 
      State University of New York at Buffalo
        Bachelor of Science, Mechanical Engineering 
      IBM Certified Marketing Management 
        Offering Management Specialty 
      Series 7, Series 66, & Insurance Licenses     
