
Justin Schmidt  7755 East Quincy Denver, CO 80237 (308) 380-3857   

  

QUALIFICATIONS  

● Seasoned sales professional with more than ten years of closing experience in fast-paced environments.   

● Highly energetic, assertive, and engaging personality with a superb customer service and sales record.   

● Adept at working well independently, with little to no supervision, or as part of a team.   

  

PROFESSIONAL EXPERIENCE  

2019-Present Sales Manager/Project Manager     GlassTek Inc.   Aurora, CO 

● Actively promote products to contractors, interior designers, architects, builders and other customers using 

Social Media, attending conferences/shows and organically.  

● Explained the technologies of Smart Film and Smart Glass, 3D Laser Engraved Glass, IR Touch Frames, Touch 
Foil, 3D Hologram Displays. 

● Manage four independent reps across the U.S. 

● Prepare and submit sales contracts for orders, maintain customer records using Salesforce. 

● Read building plans, elevations and produced proposals for Smart Glass and Smart Film Projects. 

● Answer customers' questions about products, prices, availability, and credit terms. 

2016 – 2018 Sales Engineer/Project Manager Artemis Vision Denver, CO   

● Worked on Technical Machine Vision based projects with Machine Builders/Factory Designers using machine vision 

technologies-Structured Light/Stereo Vision/Time of Flight  

● Project Managed 3M corps. UDI implementation.   

● Acuity Laser support team  

● Tenova-Autonomous Stacker/Piler Mining Machines-1 Million Proposal Presented-International  

● Consulted with FLIR camera REPS-Thermal Vision Project  

● Coordinated with Museums on Portrait Drawing Robot Project  

● Worked with Boumatic Corp. Dairy/Milking Carousel robotic application  

Sales and Service of Electronics used in the Precision Farming industry  

2012 – 2016  Design/Sales Consultant  Nebraska ReBath Lincoln, NE  

● Produced over $2.75 million in career sales, increasing annual franchise revenue from $600,000 to $1.8 million.   

● Met and exceeded monthly and yearly sales goals by effectively communicating the value, products, and 

services provided by the company.   

● Used consultative sales approach to pursued sales opportunities directly in customers’ homes, allowing for the 

best understanding of their needs and more precise recommendations for products and solutions.   

● Assessed prospective customer needs through in-depth conversations and inspection of existing structures.  

● Alleviated prospective customer concerns and uncertainty by proactively identifying and communicating detailed 

information about the remodeling process and budget.   

● Resolved customer issues by proactively identifying potential pitfalls.   

● Transformed customer needs and preferences into actionable plans that led to sales of partial and full bathroom 

remodels.  

● Worked closely with installation team to ensure project completion and client satisfaction throughout the project.   

  

2009 – 2012  Sales/Owner/Installer Surface Works Lincoln, NE  

● Managed all aspects of business including lead generation, close of sale, and installation of product.   

● Utilized multi-tasking skills to react to changing priorities and customer demands.   

● Served as a single point of contact between the customer and the company providing real-time service during 

the sales process as well as post-sales support.   

● Created sales opportunities through multiple avenues, including home shows, media, email, and referrals.   



● Hired, trained and supervised installers; provided guidance in the use of tools; monitored safety guidelines, 

customer interactions, and expectations for successful product presentation.   

● Developed customer service skills by handling multiple customer complaints and concerns.   

● Resolved problems with customers’ satisfaction, often exceeding consumer expectations, leading to higher 

customer retention and lower operating costs.  

EDUCATION  

2005 - 2007 Jamestown University Jamestown, ND  

● Studied Physical Education and played college football (middle linebacker)  

2007 - 2009 Southeast Community College Lincoln, NE  

● Business-Took classes while working and owning Surface Works  

  

References available upon request  


