Brandon A. Hansen
5942 Culebra Court   Golden, Colorado 80403   brandonhansen32@gmail.com   303-618-7648


SENIOR BUSINESS DEVELOPMENT / SALES MANAGER
Business Development / Consultative Sales / Account Management / Sales Management

[bookmark: _GoBack]Dynamic sales manager/executive with proven accomplishments in goal-oriented sales through expertise in business development and strategic planning capabilities. Outstanding communicator with a consultative sales style and a keen client needs assessment aptitude. Excellent presentation, negotiation, closing, and follow through skills with a strong ability to build an industry presence. Available for travel.  Core professional competencies include: 
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· 
· Strategic Account Acquisition & Management
· Executive Presentations & Negotiations
· Customer Relationship Management

· New Business Development
· Analytical & Conceptual Problem Solving
· Prospecting & Lead Generation
· Customer Service

PROFESSIONAL CAREER & KEY ACHIEVEMENTS


Resurgent Health and Medical / Meritech – Golden, CO                                    2012 to Current
Resurgent is a market leader in employee infection control technology; most notably through the manufacture and sale of a patented line of automated hand and boot hygiene and sanitization equipment and systems. Resurgent’s hand and boot washing systems have provided thousands of companies (hospitals, doctor’s offices, hotels, restaurants, food processing, food service restaurants, cruise ship lines, colleges & universities and k-12 cafeterias) the bottom line benefits unmatched by any kind of conventional hand and boot sanitizing systems.

Sales Manager

B2B sales of infection control technology focusing on some of the largest companies in the world in many verticals including food production, healthcare, and retailers to assist them with their infection prevention needs. Consistently exceeded sales goals as well as attending trade shows monthly and headed up booking, setup and breakdown, and running the booth as well. 
· Over $200K in equipment sales each month

Integrate.com – Denver, CO								2010 to 2011

Integrate is a next generation multi-channel advertising marketplace. We apply new technology to streamline the media buying and selling process. Through the fusion of online and offline distribution channels, advertisers and publishers gain a comprehensive media management tool. The Integrate platform allows advertisers in over 50 different verticals, both B2B and B2C, to create custom campaigns for any specific customer demographic, utilizing any variety of media – internet, print, television, and radio. 

Business Development/Partner Relations
As the 4th sales person in the Denver office, helped grow the business 1000% and was promoted very quickly to business development. Attended multiple trade shows met with clients all over the US to help them build a variety of advertising campaigns through online and offline media channels.



ServiceMagic, Inc. – Golden, CO                                                                                          2004 to 2010

ServiceMagic.com is the nation’s largest online marketplace connecting homeowners to pre-screened contractors for all of their home improvement needs. Recognized as the leader in local search marketing we brought a unique twist to the concept of local online advertising resulting in our acquisition by IAC (nasdaq: IACI) in 2004.

Manager – Business Development   Aug. 09 – Apr. 10

Played key role in acquiring large corporate partners to provide nationwide coverage to our consumer clients and providing real time sales leads to these businesses. Established business contacts in target markets through telemarketing, trade show participation, and vendor relationships. Negotiated all contracts and managed all partner relationships.
Selected Accomplishments:
· Landed key contract with largest home improvement franchise group in the US.
· Acquired over 120 partners in 1½ years.

Senior Sales Associate   Jun. 05 – Jul. 09

Very successful business to business sales of advertising and marketing services to home improvement contractors nationwide. Prospected and managed large pipeline of business prospects consistently exceeded sales goals and was a top producer.
Selected Accomplishments:
· Ranked #1 out of 400 sales associates multiple times for productivity and sales.
· Created over 3000 new customers and generated over 4 million in revenue.

Customer Service/Account Management   Jan. 05 – May 05
Handle all inbound calls from our client members, assisting with account changes, billing inquiries, website assistance, and retention while maintaining documentation on all calls in a challenging and fast-paced environment.
· Promoted to sales within 6 months due to exceptional performance.



EDUCATION

Bachelor of Science, Marketing 
Metropolitan State College – Denver, CO

AAS, Management
Red Rocks Community College – Lakewood, CO

Certificate, Management and Supervision
Red Rocks Community College – Lakewood, CO

ServSafe Certified

REFERENCES

Will provide any references and documentation upon request
