George Gordon

Littleton, Colorado  /  (303) 947-2865  /  gordon.george@hotmail.com

Management
Offering an MBA and over 18 years of marketing / sales / new business development experience across diverse industries and markets, including:  advanced technology, consumer electronics, sports & recreation, health & fitness,  and medical industries.  Understands and excels in all technical and tactical areas of a successful business – including:  Business Development, Sales, Marketing, Communications, Operations and Financial Analysis. 


Core Qualifications (planning / budget / financial)

· Corporate Management
· Full Profit / Loss and Start-up Experience
· Legal Structuring, Operations Management
· Business Development
· Global Market Development (30+ countries)
· Strategic Alliances, Distribution, OEM
· Sales Management
· National Dealers / Distributors (major chains)
· Internal / Outside Management
· Corporate Communications
· Public / Government Relations
· Internal, Shareholder, Government Reporting
· Category / Product Management
· Branding, Positioning, Advertising 
· Product Development / Sourcing
· Internet Marketing 
· Affiliate / Social Network Development
· SEM / SEO Strategies


Work Experience

U-Vue International (a Dayton Industrial Company – Hong Kong)				Littleton, CO
(Consumer Electronics Mfg. – Outdoor, Health & Fitness, Lifestyle)					2011 to present
Director North America – Sales, Marketing, Operations (full profit / loss)							
· Sales Management for North America (major dealers / distributors, including: Walmart, Target, Ace Hardware, Best Buy, AAFES, others);
· Manage Freight-In,  Third-Party Warehouse / Fulfillment; Inventory Hold, Operational Budget;
· Product Management, including Branding, Packaging, and Costing / Pricing;
· Strategic Alliances, OEM / Private Label Programs, and Distribution Agreements;
· From Start-Up to $1.75M Sales / Mktg. Budget = As Needed.
 
Allen Company										Broomfield, CO
(Consumer Products Mfg. – Hunting & Fishing, Outdoor, Home & Garden)				2007 to 2011
National Sales and New Business Development Manager							
· Regional Sales Manager (Big-Box Retail  / Manage Third-Party Sales Agents -- $20M+ (Dick’s, Gander Mountain, Modell’s, Bass Pro, etc.);
· New Business Development – Direct Sales to Home Depot, Lowes, Sears Holdings, others (home & garden);
· Manage Closeout Sales for Company ($1.5M average annual);
· New Product Development / Product Marketing / Market Collaterals (home & garden / automotive / collegiate);
· Home & Garden Annual Incremental Sales = $2M+ / Mktg. Budget = As Needed.

SPORTS INSTRUMENTS, INC. (a Dayton Industrial Company – Hong Kong)			Denver, CO
(Consumer Electronics Mfg. – Outdoor, Health & Fitness, Medical Device)				1994 to 2006
Vice President Sales & Marketing (full profit / loss) 						
· Domestic / International Sales Management (internal and outside sales forces) – Big Box, Specialty Retail, Govt.,  Distributors (i.e. Walmart, Target, Sears, Sports Authority, REI, Champs, AAFES, Big 5, Academy, others);
· Developed OEM and Private Label Customers / Alliances via Joint Ventures, Partnerships, Distribution Agreements (Nike, Asics, Trek Bicycle, Schwinn, StairMaster, Freestyle, ICON Health & Fitness, K2, A&E Medical, others (incremental sales = 40%);
· Developed Branding, Messaging, and Positioning Strategies Across Industries, Markets, Channels of Trade (sporting goods / medical);
· Domestic / International Marketing Campaigns, Corporate Comm., Public / Relations, Sponsorships (i.e. US Postal Service – Cycling);
· International Distribution = 30+ Countries;
· From Start-Up to $16M / Second in Market Share within First 3 Years / Mktg. Budget = $750K+.

WEIDER SPORTING GOODS, INC.							Denver, CO
(Consumer Hard / Soft Goods Mfg. – Sporting Goods, Outdoor, Health & Fitness, Industrial Safety)	1990 to 1994
Manager Sales and Marketing
· Sales Management – Third-Party Sales Agents -- Big-Box, Specialty Retail, Govt. (i.e. Walmart, Kmart, Sears, AAFES, Garts, others);
· Managed 300+ SKUs Across Multiple Markets and Channels of Trade (sporting goods, health & fitness, industrial safety);
· Marketing Management – Merchandising, Branding, Product Management (pricing, packaging, positioning);
· Engaged in Acquisition of Jane Fonda Exercise Line (light exercise, videos, etc. -- $12M incremental annual sales);
· Annual Sales from $52M to $69M During Tenure / Mktg. Budget = $350K (allocated).

TEXACO TRADING & TRANSPORTATION, INC.						Denver, CO
(Oil & Gas)										1985 to 1990
Accountant / Financial Analyst
· Liaison Between Accounting and Treasury Departments;
· Cash Flow Analysis; Cash Reconciliation; Accounts Receivable;
· Negotiated / Settled Multi-Million Dollar Trading Contracts with Oil & Gas Affiliates.


Education

	MBA	--	University of Denver
			Denver, Colorado
			Emphasis in Marketing & International Management

	BS	--	University of Idaho
			Moscow, Idaho
			Accounting / Finance


