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Healthcare Sales								
Experience


10/17- present	            NEX Medical Solutions     
Denver, CO		
			Medical Device Representative
	Medical Device outside sales to Family Practice, General Practice, Internal Medicine, Orthopedic, Cardiology, Pain Management, Endrocrinology Physicians. NMS-100 Device to enhance patient care while increasing practice efficiency and revenue.  Medical Device for the early detection and monitoring of neuropathic and vascular complications resulting from chronic diseases, such as Diabetes and metabolic disorders.


4/14-10/17		Rodan & Fields Dermatology
Pinellas/Tampa, FL        
			Healthcare Executive Consultant
			Business Development of Clinical Dermatology skincare products. 				Market to Physicians. Close business and obtain contracts. Client 				relations and manage accounts in territory.


02/13-03/14		Bayada Home Health				                Pinellas/Tampa, FL
			Account Manager
	Outside Medicare sales to Assisted Living Facilities, Skilled Nursing Facilities, physician offices, Hospitals. Met with patients and educated them on home healthcare. Set-up DME for patients. Reptrax Certified. Proficient in CRM database.
·  2014 Quota Exceeded 15 Medicare referrals monthly
·  Large Book of Business


01/12-02/13		EdgeMED						                              Tampa. FL
			Regional Sales Executive		
Selling Practice Management software and Electronic Health Records into the ambulatory care and physician practices with a target market of practices between 1-25 providers, selling/demonstrating and closing business within Florida.
·   Top 3 perfoming representatives 
·   2012 Quota Achievement $1.2M yearly
			

04/05-01/12
	Truscript Solutions				                         
Pinellas/Tampa, FL
			Software Senior Executive
Selling Voice Dictation software, Electronic Health Records interfacing, proven track record of Healthcare IT sales  into 1-100 provider practices and Hospitals. Ability to build a pipeline and close multiple transactions. Demonstrating and implementaion of software. 
·    2015 Quota Achievement $100k monthly
·    15 Net new practices totaling 1M

07/03-04/05		CBay Systems						                              Tampa, FL
			Software Senior Consultant
Experience selling into large and medium sized providers and Hospitals. Demonstrating Transcription software and ability to close new business.
· 2003  Quota Achievement $200k
· 2004  Sales Growth from $100,000 to $400,000 on an annual basis
			


02/01-06/03		Hemispherix Pharmaceuticals		                            Pinellas/Tampa, FL
			Pharmaceutical Sales Representative
Selling pharmaceutical products to providers in the Primary Care, Gynocology, Oncology, and Hospitals. Increased revenue and business development. Product awareness and education.
·    2002 Quota Achievement $100k
·    2003 Exceeded Goal $300k

12/98-01/01		Rehab Therapy						                  Tampa, FL
			Account Manager
	Outside Sales to increase revenue for Physical Therapy and Speech Therapy clinic. Marketed to Orthopaedic, Internal Medicine, Pediatric, Neurology, Primary Care, Home Health Agencies, Assisted Living Facilities. Established and maintained long-term relationships with physicians. Patient referrals. Processed medical records and scheduled patients for clinic visits.
·   Top Sales Achievement $50k	

Education
01/92-12/96		University of South Florida			                              
St. Petersburg, FL
			BS Business Marketing

Languages	 	Russian









