LEE M. FRICCHIONE
	1425 Bigelow Commons
	413.531.6562    

	Enfield, CT 06082
	LeeFricchione@gmail.com





PROFILE

Proven professional with a solid reputation for delivering results in a variety of business settings. A self-starter with the ambition and aptitude to rapidly assess critical situations and effectively collaborate with others to deploy appropriate solutions. A strong team player with the education and experience required to drive continuous improvement across functions and operations. 

					COMPETENCIES

	· Contract Negotiations
	· Project Management
	· Communications

	· Customer Service
	· Continuous Improvement
	· Consultative Sales

	· Contract Analysis
	· Staff Development
	· Team Building



EDUCATION

MBA, Rensselaer Polytechnic Institute, Troy, NY, 2012
BSBA, Bryant University, Smithfield, RI, 2006


PROFESSIONAL EXPERIENCE

United Technologies Corporation							2008-2012

Pratt & Whitney, East Hartford, CT                                                                         2011-2012
Buyer/Contracts Administrator
Identified potential suppliers, soliciting quotes, price analysis, negotiation, order placement, contract creation, and post award administration. Drove and maintained departmental performance metrics, managed to schedules and budget, expediting, monitoring supplier and customer issues. Key contributor to the department’s continuous improvement initiatives.

· Successfully identified, quoted, and negotiated high dollar contracts and orders in critical and necessary situations.
· Provided significant cost savings needed to meet important budgets and metrics. 
· Formed positive relationships with co-workers, suppliers, and customers resulting in a smoother facilitation of complex transactions and increased business.
· Received several awards and recognitions for outstanding customer service

Hamilton Sundstrand, Windsor Locks, CT                                                              2008-2011
Purchasing Specialist
Ongoing supplier identification and evaluation, soliciting quotes, price analysis, negotiation, contract creation, order placement, and post award administration. Key contributor in developing and driving performance metrics, managing to schedules, expediting, monitoring and addressing supplier quality issues. 
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· Recommended process improvements that saved the company hundreds of thousands of dollars while enhancing value-added time.
· Recognized for consistently sound decisions when identifying, negotiating and expediting   suppliers.
· Continuously negotiated beneficial cost savings on all orders to meet financial savings targets. 
· Formed positive relationships with co-workers, suppliers, and customers to foster 
co-ownership of complex transactions.

Alstom Power, Inc. Windsor, CT	2007 – 2008
Procurement Expeditor
Assured engineering documentation and purchase orders were accurate and submitted on time.  Successfully ensured material was delivered on time or ahead of schedule to meet milestone and billing schedules. Developed and maintained positive liaisons with inspectors and vendors.
· Consistently responded to customer complaints and arriving at acceptable solutions that address their concerns while also maximizing company profitability opportunities.
· Successfully kept customers on focus, negotiated and eliminated vendor excuses, avoided delays and obtained commitment for on time shipments.
· With minimal training, quickly learned to achieve goals and meet targets.
· Demonstrated ability to work under pressure to expedite materials on time.
· Set up new log that cross-referenced new business, simplifying process for locating critical information.

Brooks Eckerd Pharmacy								   2006 – 2007
Purchasing Specialist

· Provided general support and initial vendor and product selection, as well as ongoing procurement administration
•  Hired in as Senior Pricing Specialist and Rapidly promoted to Purchasing specialist based on work ethic, drive and accuracy of work
•  Recognized for consistently assuring accuracy in pricing of products
•  Built positive relationship with suppliers that led to improvements in on-time deliveries 
•  Selected for regional role to assure proper purchasing and pricing procedures


ADDITIONAL ACTIVITIES AND INTERESTS

· Young Professionals Organization (YPO) within United Technologies
· Process Automation Team within Hamilton Sundstrand
· Volunteer at the Friends of the Homeless
· Ongoing student of world economics and current events
· Skiing, Bicycling, Baseball, and Golf


Professional and personal references furnished upon request
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