Seth W. Durr
3025 Broadway, #40 Boulder, CO 80304
312.731.8118
Summary

Well-rounded and highly motivated individual with experience in a range of business functions including inside sales, outside sales, account management, merchandising and purchasing.

Education	The University of Iowa
		Bachelor of Arts, Communications Studies				2004
		Bachelow of Arts, English						2005

Relevant Experience

Frozen/Bulk Purchaser
Whole Foods Market Boulder				March 2010- March 2012

Oversight of purchasing and merchandising bulk and frozen goods

Maintain positive relations with vendors while upholding strict quality and corporate standards

Management of daily operations; order management to maximize departmental profitability, preparation and analysis of inventory, shrink and sales reports

Ownership of department visual merchandising and product display

Account Executive
CH Robinson, Chicago					March 2007 – October 2009

Sought and managed business from manufacturers and distributors seeking freight brokerage in an inside sales role

Strategically billed customers through constant negotiation to maintain profitability in a constantly fluctuating marketplace

Provided superior ongoing customer service to demanding clientele with strict deadlines and expectations

Account Executive
Impact Networking, Chicago					March 2006-February 2007

Sought sales opportunities and referrals from within an existing customer base as an outside sales representative in the competitive commercial copier industry

Focused interest of prospective clients through meetings and events 
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