
David Harrang
PURCHASING AGENT

Westminster, CO
dharrang@comcast.net - (303) 465-2929

WORK EXPERIENCE

PURCHASING AGENT
Rapiscan Systems, Inc -  Longmont, CO - June 2015 to August 2015

Initiated and managed BAA (Buy America Act) program through Excel spreadsheets and supplier contact /
involvement.

◦ Assisted with procurement of high volume NPI meeting forecast plans including expediting and any quality
concerns.

◦ Assisted in vendor management regarding long-lead and time-sensitive parts achieving on time production
schedules.

PRODUCTION LEAD
Emerson, Inc -  Boulder, CO - January 2015 to February 2015

Running and maintained load reports for Machinist

◦ Provided daily work directions and workflow improvements to enhance team efficiency

◦ Resolved conflicts and nurtured positive team dynamics

◦ Supported and assisted employees in cross-training and reaching annual goals

SR. BUYER / Inventory Control
Bystronic Glass, Inc -  Aurora, CO - February 2008 to September 2013

Drove procurement/MRO activities through SAP maximizing negotiation leverage reducing cost

◦ Prepared RFP/RFQ requests, examined bids and made awards

◦ Ongoing negotiations achieving 35% annual spare part reduction on domestic sourced inventory

◦ Oversaw warehouse and inventory operations achieving 98% inventory accuracy level

◦ Coordinated and expedited NPI purchasing activities for part sales, service and engineering teams

◦ Managed domestic LTL and international imports achieving 97% hit rate on time-sensitivity container delivery

◦ Reconciled inventory variances to maximize efficiency and minimize shrinkage.

PLANNING ANALYST
Case Logic, Inc -  Longmont, CO - February 2005 to April 2006

Collected inputs and supported database for strategic customers
° Analyze customer data, current demand to create customer forecast for key accounts
° Collecting and analyzed data requests to support needs of operational teams
° Monitored account inventory levels against order activity/forecast requirements ensuring acceptable weeks
of supply
° Created global demand forecast utilizing team personal improving production planning and logistics activities

SR. BUYER/PLANNER
Multimedia, Inc -  Rancho Cordova, CA - August 2001 to January 2005

Initiated and motivated offshore suppliers in generating JIT bonded inventory

◦ Identified critical material requirements and achieved competitive supplier pricing

◦ Monitored appropriate targets for manufacturing: throughput, manpower, test equipment and procedures



◦ Focus on operational improvements: shorten cycle, reduced WIP inventory and refined schedule
enhancements

◦ Assisted Quality Assurance formulating company philosophies: responsibility at source and value added
operations

◦ Managed inbound inventories and established cost targets

STRATEGIC BUYER
Hewlett Packard -  Roseville, CA - August 1999 to August 2001

Managed sourcing strategy ensuring ongoing supply throughout lifecycle for test, repair and service providers

◦ Developed alternative supplier models reducing non-valve add resulting in simplified supply chain

◦ Organized and facilitated divisional new product introduction and discontinuance strategies

◦ Strengthened vendor partnerships, identified critical material requirements achieving competitive supplier
pricing

EDUCATION

Associates of Arts in Business Administration
West Valley College - Saratoga, CA

certification in Management
Branham High School - San Jose, CA

certification
Marketing and Management Institute

SKILLS

ERP Systems: SAP/R3, Oracle, M/S Dynamics NAV, AS400


