ANDREW CARR
720.833.0314
Carrandrewb@yahoo.com

ACCOMPLISHMENTS
· Top Salesperson for one year with 1.7 million in revenue annually.  A proven track record of meeting
   and exceeding all monthly and yearly quotas at Aames Home Loans
· Increased loan portfolio base by 100% at Aames Home  Loans
· Raised over $ 10,000 with a 2-year period for the Health Colorado Network, a non-profit organization, 
   and initiated annual fundraising events
· Created a boilerplate for writing grant proposals for Colorado Health Network 
· Demonstrated a 5% annual increase in sale at L Double JR Inc., a wholesaler of consumer goods
   program
· Increased sales and customer base by 20% each year for Carr Cleaning Service
· Improved the quality, quantity of prices, and giveaways by 50% for KOOL 105 Radio Station

PROFESSIONAL EMPLOYMENT HISTORY
Owner/Manager, Carr Cleaning Service: Denver, CO	1994 - 2013
· Currently own and operate a small successful residential cleaning service
· Maintain accounts and negotiate terms 
· Recruit, train, schedule, evaluate and supervise employees
· Generate business leads through word-of-mouth marketing and testimonials
· Develop advertising campaign to find new customers in local community newspapers, in
   social media of Craigslist, LinkedIn, and Facebook
· Execute marketing strategies to increases sales by developing a customer loyalty and referral 
   program

Loan Officer, Aames Home Loans: Denver, CO	1998 - 2000
· Sub‑prime (high risk) fixed and adjustable rate mortgage lender
· Prospected clients by cold‑calling by phone and in person from company supplied leads 
· Gathered and evaluated loan applications, confirmed creditworthiness, ordered appraisal and 
    title searches
· Determined which loan program met client needs, negotiated terms and conditions 
· Adhered to all federal and state compliance guidelines
· Developed referral base from satisfied clients and customer networks in the community by 
   participating in community events and professional organizations

Outside Sales Account Executive, L Double JR Inc. Denver, CO	1995 - 1998
· Wholesaler of business to business consumer goods which represented small to medium 
    manufacturers of high to low end giftware/collectibles/home accents and sold to small to medium 
    businesses
· Generated new business by prospecting, conducting market analysis and cold calling and obtaining
    face to face appointments from business directories, trade associations, and trade shows in an
    assigned territory
· Determined customer needs by analyzing demographics, past purchases, consultedon merchandising, 
   promotions and marketplace trends to help increase client sales
· Preparedsales presentations, proposals, pricing, sales margins, activity and result reports
· Initiated contracts, negotiated terms and delivery for clients
· Increased brand awareness and achieved and exceeded sales goals set by the manufacturers

Event Coordinator, Colorado Health Network:  Denver, CO	1994 & 1998
· Had responsibility for achieving fundraising goals for events of a nonprofit organization
· Conceived, organized, implemented, and promoted various annual fundraising events 
· Wrote grant proposals for a non-profit organizationto receive additional funds
· Developed a template for writing grant proposals
· Managed budgets and negotiated with vendors
· Cultivated and secured corporate partnerships, sponsorships, individual donations and solicited
   in-kind donations
· Recruited, trained, scheduled and supervised volunteers
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Marketing Promotions Assistant, KOOL 105 Radio Station:  Denver, CO	1993–1994
· Coordinated with vendors and/or venue organizationsfor promotions, concerts, and station special 
   promotion events for a radio station targeted in playing 50’s, 60’s, 70’s, 80’s music
· Assisted teams with marketing and executive development for special projects
· Interacted with general public during remotes, managed contests, arranged for prizes and giveaways 
   at public events and other promotional activities 
· Prepared sales-related documents: proposals, contracts, reports, promotional material 
· Provided general administrative support to the traffic department, account executives and sales 
   managers which included but not limited to filing documents, office organizations, answering 
   telephones and scheduling appointments
· Attended monthly management meetingsand provided feedback when needed
· Improved the station contests prizes and give-aways by soliciting from local business


EDUCATION
Metropolitan State University of Denver, Denver, CO 
[bookmark: _GoBack]Bachelor of Science in Business Administration - Marketing and International Business  
