ABOUT ME

Date of Birth: September, 26,1991
Age: 29

Gender: Male

Birth Place: Madison,WI

CONTACT

2800 w. Elizabeth St,
Fort Collins, CO 80521

h 608-472-3350
B Alexday.6299@gmail.com

INTERESTS

Hiking/Climbing

Problem Solving

Gym/Fitness
Helping Others

Physical Activities ~ Woodworking

REFRENCES

lan Jacobs- 1 541-704-5742
Devin Engelhardt- 1 970-413-4873
Bryce Roscoe- 1 608-206-2482

Elise Brophy- 1 608-395-7951

ALEX DAY

ABOUT ME

| have a passion for helping others, especially those with disabilities. | am enrolled in school and
plan on becoming an engineer with a minor in busisness. One day i hope to be able to help people in
need. | have a very wide variety of skills and have a lot of different work experience that will help
me along my journey such as; sales, food industry, warehouses, factories, lawn care, carpentry,
masonry, general handyman/construction, clothing, and painting. | am very intelligent and intuitive,
| am extremely hard working, | love accomplishing goals and projects, and | learn and pick things up

very quickly.
EDUCATION
TECHNICAL
i _ PROFICIENCIES:
Oregon High School Diploma
Microsoft Word/Excel

Class of 2010

Social Media Advertising
Madison College
Photoshop/lllustrator
2012-2014
Project Management

Front Range Commumty College Interpersonal Communication

2020-Current

Work History

Keep Madison Mad- Owner
2016- Present, Madison, WI

A non-profit advertisement company designed to promote small businesses and bringing the community
toaether.
*Creating designs for T-shirts and other apparel for marketing.

*Organizing and orchestrating charitable events by gathering local artists, musicians, and food vendors.
*Donating to help Autistic children and adults with necessities and resources.

Aesthetic Eye Painting- Owner
2018- Present,Fort Collins, CO

Interior/Exterior painting company.

* Residential home painting, talking to customers and making sure they are pleased with every job.

* Commercial- Coordinating with contractor about requirements and working with other companies to finish
the job or project on time and on budget.

* Always being on time and professional is my number one priority, problem solving is a daily obstacle for
me in this line of work, but always figuring it out.

American TV- Salesman
2010- 2012, Madison. WI

°1 learned many sales tactics at this job, and eventually became top salesman for several months in a
row. But the most important thing | learned was how to build lasting relationships with customers and to
be their go-to person for help for anything they may need in the future.

*Learning the full aspect of what it is im selling, the customer is relying on my knowledge to be able to
direct them to the product that best suit their needs.

*Being personable and friendly so they feel comfortable with me and not the pushy stereotypical
salesman only trying to make the sale.












