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Brandi Lynn Casey

16 S Holman Way Apt 2C

Golden, CO 80401

(720) 474-6050

brandicasey37@gmail.com

Summary

I have worked sales as the Vice President and Executive Sales Manager at my online store selling solar products to both commercial and residential customers at Solaris Technology Industry, Inc., (www.solaris-shop.com) which was opened in April of 2014 and began doing sales in August of 2014. Since our grand opening I have been responsible for $47,900.00 in gross sales from individual products to full systems. My accomplishments with my company are powerful and due to innovation and the entrepreneurial spirit that I posses. I also worked along with the President of the company on web design, marketing, customer service to clients and creating and building long-lasting relationships with our businesses suppliers, and their Executive Sales Representatives. 
Recently, I had also spent three months as the Accounts Receivable Specialist at Denver Machine Shop, Inc., where I was the Accounts Receivable and collections liaison for the company. From September of 2014 to November of 2014 I brought the companies Days Sales Outstanding (DSO) down from 77 days average collection time to 58 days in an industry which is slow to pay. I collected approximately $1.7 million in gross revenue on accounts which were anywhere from 30 to 90 days past due, and over a year to multiple years on numerous accounts. All of my accomplishments with this company are due to my hardworking, persistent, professional and kind/optimistic attitude. 

Previous to my business experience, I was the Manager of the Bucksnort Saloon, and was in charge of customer relations, inventory control, marketing and advertising, bookkeeping, and staff. I worked as the manager for over three years and due to my hard work and dedication brought in more business through my excellent customer service, and marketing and advertising skills. Due to my attention to detail, I was able to maintain a high level of loss prevention by making and maintaining an inventory control system for goods and merchandise as well as food. 

Currently, I am looking for a position in preferably a sales or marketing field which will allow me to grow personally and professionally, and give me the opportunity to be in charge of my income. I am motivated and eager to earn more than I am now, and would like to continue performing in a position where I can receive existential returns on my work and dedication. I am also willing to enter into a customer service field, as I am very good with customer care and satisfaction. 

Clients and colleagues – I enjoy building successful relationships and performing in a fast paced environment where I work very well independently and alongside a team as well. For my projects, challenges are opportunities to me where closing the next sale is exciting and highly rewarding. 

Salesmanship - I am competent and professional in opening, maintaining and closing key sales. Aiming to successfully retain clients for future business. I also do this by building client trust and marketing myself as an account manager whom my clients want to come back to, and do future business with. 

Customer Service – My verbal and written communication skills consistently exceed customer expectations and they are always satisfied when working with me. I always strive for quality service as not only sales are an important factor, but brand management and building are also a key role in customer service. When you address the customer with honesty, kindness and forwardly they prefer working with you over your competitors. In which, gaining their trust and leaving a good memory of your brand is a recipe for success. 

Highlights

· Master of sales techniques

· Excellent verbal and written communication

· Powerful relationship building with clients and vendors

· Self starter, self motivator 

· Highly driven and focused to succeed

· Goal oriented, I want to exceed and move at a fast pace

· Entrepreneur by nature 

· Knowledge of basic web design

· A mind for marketing, I also know basic online SEO and SEM

· Motivated saleswoman 

Accomplishments

I started and maintained a highly successful solar energy business with almost no start up capital. I closed two key clients for our company, one sale was for a 16kw system ($26,600.00), and a 9kw system ($10,080.00). I was able to successfully learn web design to help in creating our website within a period of two months time, and created a web-page which gets numerous compliments and has been branded very well in our industry. I built a strong relationship with our main distributor from Soligent, and work with our Executive Sales Representative Daily in a mutually beneficial B2B relationship. I was able to bring Denver Machine's DSO from 77 to 58 days in only three months time, and collected approximately $1.7 million in revenue which was outstanding for the company. 

Experience

Solaris Technology Industry, Inc. (DBA Solaris-Shop.com)

Vice President and Executive Sales Manager (Ongoing) 

April 2014 to Current

(720) 474-6050

Denver Machine Shop, Inc. (DBA Denver Machine)

Accounts Receivable Specialist

August 2014 to November 2014

(303) 295-6000

Elksnort, Inc. (DBA Bucksnort Saloon)

Manager

July 2010 to January 2014

(303) 406-8265

Education

Golden High School

High School Diploma

Golden, Colorado

Metropolitan State University of Denver

Pursuing B.S. In Marketing

Currently Sophomore with 25 Credits

G.P.A – 3.59

Denver, Colorado

References

Scott White – President - Denver Machine Shop, Inc. (DBA Denver Machine)

(303) 295-6000

Justin Bye – President – Solaris Technology Industry, Inc. (DBA Solaris-Shop.com)

(720) 470-3751

Joe Bye – Former Owner and Operater – Elksnort, Inc. (DBA Bucksnort Saloon)

(303) 406-8265

Bill Graves – Executive Sales Representative – Soligent LLC. (DBA Soligent)

(951) 547-9295
*Letters of recommendation and cover letter are available upon request.
