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GREGORY P. TEXTORIS
PROFESSIONAL PROFILE
PROVEN SALES PRODUCER/OPENER/CLOSER with an extensive track record of success in goal and revenue driven environments.  Adept in active listening and presenting valuable solutions with confidence, inspiration, and conviction. Expert opener and closer, generating revenue consistently by instilling trust through patient, respectful, clear and articulate written and verbal communication 
TEAM PLAYER who takes a proactive approach to building strong peer relationships. Great attitude and honed interpersonal skills – regularly showing respect and appreciation for the efforts of team members. Quick to build credibility and confidence by taking a genuine,  personal interest in others.
EMPLOYMENT HISTORY
Sales/Marketing		Matrix Business Solutions 
Present position consists of consulting with and advising CEOs and CFOs of numerous and diverse, typically distressed, businesses. I have a track record of consistently opening and closing new business, and have been at the top of the sales team  for over a decade by instilling confidence in our clients through listening to their needs, and demonstrating our ability to address their needs.  Typical clients have annual sales of $250K to $25 million.  Matrix aids in the creation and implementation of strategies to term out and reduce hostile tax liabilities and general business creditor liabilities, through budget and cash flow analyses, as well as arbitration.

Sales/Marketing		Prudential Insurance

Life, health, and casualty insurance sales and service.  Estate and annuity planning, securities and mutual funds portfolio analysis. Claim adjustment, investigation, mitigation, and resolution experience. 

Restaurant owner/Operator   	Taager, Inc.

Owned and operated two successful restaurants:  The Hoffbrau, Boulder, CO. and The Atlantic Shore, Longmont, CO.  Responsibilities included location analysis, equipment lease/purchase assessment, menu development and design. Accounts payable/receivable, human resource development, cash flow management, inventory control.

 Restaurant Manager                 Epicurian Caterers
Carried out the logistics of food production and service, casual to fine dining for parties of 5 to 500.  Duties included management of staff, procurement and utilization of equipment, food prep, clean up, and client satisfaction.

Education

University of Denver, B. S., Business Administration: Hotel/ Restaurant Management.  Course of study included accounting, budgeting, cost/benefit analysis of capital expenditures, personnel management, purchasing, storage, inventory control, sanitation compliance. 3.4 GPA

References available upon request

